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OCOBJIMBOCTI IHTEPHET-NMPOAAXIB B B2B-CEKTOPI
PECULIARITIES OF INTERNET SALES IN THE B2B SECTOR

YeniwHul 6isHec B2B mae 00Hy cninbHy pucy: npodasyi po3yMitomb C80H KOHKYPEHMHY repeesazy, a uughposi
iHcmpymeHmu dorniomMazaroms iM y Ubomy. SKwo neeHul eebcalim He 8UPI3HAEMbCST ceped KOHKypeHmis, € UMOo-
8ipHiCMb, WO 8iH /1eeKO empamume C80IX MOMEHUIUHUX Yu MalbymHix KriieHmie. Ceim 6izHec-cekmopy B2B eenu-
4yesHul i, 6e3yM0o8HO, pidHoMaHimHud, ane binbwicme yHKUiU ernekmpoHHOI komepuii B2B-cekmopy abo rinam-
copmu ynpaeniHHs puHKoM Oyxe cxoxi. LLjo6 3anporioHysamu iOeanbHuUl KriieHmMcbKul 0oceil i noneawumu Ors
iHWwux eedeHHs1 bisHecy, cnid mamu ramgopmMy ef1eKmpOHHOI KoMepuii 3 QOyHKUISMU, CMBOPEeHUMU crieyjanibHO
«nid nidnpuemcmao», mobmo nid npodasys. LLJob ycniwHo 3adoeonbHIMU nompebu ceoix oHnalH-MoKynuyie i 0o-
cslemu ycriixy Ha C80iX KOHKYPEeHMHUX pUHKax, rnpodasui B2B-cekmopy nosuHHi 3abe3nequmu ceoi sebmazasuHu
HU3KOI0 KIo4o8uX ¢hyHKUIU Oris erieKmpoHHOI Komepuii B2B, wo saucgimneHo y cmammi. Y crmammi 00ciioxXyrome-
cs 6asoei iHcmpymeHmu iHmepHem-mapkemuHay y cebepi B2B, siki € echekmusHUMU M0 Yac npocysaHHs npodyKy,i
npomucnogumu nidnpuemcmeamu. BusHaveHo, wo iHmepHem-npodaxi B2B maromb ceoi ocobnugocmi, a 051 6es-
rnocepedHix KOHmMakmie 3 NomeHyilHUMU rnapmHepamMu nompibHO sukopucmosyeamu ornmumizogaHul catim ma
eebaHanimuky. HasedeHo anzopumm Hana2o0XeHHs1 83aeMOodii MiXX MOKynueM i npodasuem, po32/siHymo OCHOBHI
KaHanu 36ymy B2B-cepedosuuw,a ma onucaHo npobremu, 3 SKUMU cmukatomscs nidrnpuemyi rnid yac disribHocmi Ha
puHKy B2B. ObrpyHmoeaHo akmyarbHi kaHanu 36ymy B2B-rnpodykuii, HagedeHOo anzopumm rpuliHImmsi piluleHHs
rpo suxid nidnpuemcmea 8 iHmepHem-cepedosule ma po3arsiHymo Hedoniku iHmepHem-npodaxie. Pesynbmamu
rposedeHo20 O0CiOXKEHHS MOXYymb 6ymu KOPUCHUMU Ha puHKy B2B dns nidsuuwjeHHs1 egpekmusHocmi iHmepHem-
bi3Hecy He nuwe yKpaiHCbKuX, ane U iHo3eMHuX ridnpuemMcms, siKi 0iromb 8 yMo8ax 8UCOKOI MiH/IUBOCMI YUHHUKIG
bi3Hec-cepedosuuya.

KntouoBi cnoBa: B2B-cekmop, iHmepHem-mapkemuHe, iHmepHem-6i3Hec, npocyeaHHsi, rnpomucriosi nionpu-
emMcmea, onmumi3auiss calimy, aHanimuka, nogediHka crioxueadie, Kamarioe moeapis.

YcenewHbil 6usHec B2B umeem 00Hy obuwyto yepmy: npodasub! MOHUMam C80€ KOHKYPEHMHOe rpeumy-
wecmeo, a yugposbie UHCMpPYMeHmMbI rnomoz2arom umM 8 3momMm. Ecnu onpedeneHHbili sebcalim He 8bidernsiem-
cs1 cpedu KOHKYpeHMo8, ecmb 8epOsIMHOCMb, YMO OH JIe2KO omepsiem c80uUX nomeHyuanbHbIx unu 6ydyuwux
KnueHmos. Mup 6u3Hec-cekmopa B2B ozpomeH u, 6e3ycriogHO, pasHoobpa3eH, HO 60nbWUHCMEO hyHKUUU
a71eKmpoHHoOU Kommepyuu B2B-cekmopa unu nnameopMbl yrnpasneHusi PbIHKOM O4eHb Moxoxu. Ymobbi npeo-
JIoXumb udearbHbIU KnueHmMckul onbim u obnee4yums Onsi Opyeux eedeHue busHeca, crnedyem umems njaam-
¢opmy 3r1eKmpPOHHOU KOMMePUUU € hYHKUUSMU, CO30aHHbIMU crieyuanbHO «nod npednpusmuey, mo ecmb nod
npodasua. Ymobb! ycrewHo ydoernemeopsimb nompebHocmu ceoux oHnalH-nokKynamenel u 0obumscs ycriexa
Ha Cc80UX KOHKYpPEeHMHbIX pbiHKaxX, rnpodasubi B2B cekmopa OomxHbl obecrieyums ceou eebmaza3uHbl psiOoM
Kntodeabix QyHKUUU 0risi anekmpoHHoU Kommepyuu B2B, umo ocgeuweHo 8 cmambe. B cmamebe uccnedyromces
6a308ble UHCMPYMEHMbI UHMEepHem-mapkemuHaa 68 cgepe B2B, komopble s6r15omcs 3¢bgheKkmu8HbIMU fpu
npodswxeHUU npodyKyuu npoMbIWIeHHbIMU rpednpuamusmu. OnpedeneHo, Ymo uHmepHem-npodaxu B2B
umerom ceou ocobeHHocmu, a Orns HernocpedCmeeHHbIX KOHMaKmMo8 € nomeHyuarnbHbIMU napmHepamu HyXXHO
ucronb308amp ONMUMU3UPOB8aHHbILU calim u eebaHanumuky. [MpusedeH anzopumm HanaxueaHusi e3aumodel-
cmeusi Mexdy rokKyrnamesieM u rnpodasuyoM, pacCcMoOmpeHbl OCHOB8HbIe KaHarbl cbbima B2B-cpedbi u onucaHbl
rnpobrnemsbi, ¢ KOMopPbIMU cmarskuearomces npednpuHUMamersnu 8o speMsi 0esimenibHocmu Ha pbiHke B2B. O60cHO-
8aHbl akmyarsibHble KaHasbl cbbima B2B-npodykyuu, npusedeH an2opumm npuHImMusi peweHus o 8bixode rnped-
npusimusi 8 uHMepHem-cpedy u paccMompeHbl Hedocmamku UuHmepHem-npodax. Pe3dyrnbmamsl npogedeHHO20
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uccredosaHusi Mo2ym 6bimb 051€3HbIMU Ha pbiHKe B2B 0151 nosbiweHus aghghekmusHocmu uHmepHem-6busHeca
He MOoJIbKO YKpauHCKUX, HO U UHOCMpaHHbIX rnpednpusimud, delicmayoujux 8 ycrioeusix 8bICOKOU U3MeHYU8oCcmu
gakmopoes busHec-cpedkbl.

KntoueBble cnoBa: B2B-cekmop, uHmepHem-mapkemuHe, UuHmepHem-6usHec, npodsuxeHue, rnpoMbIUIEH-
Hble npednpusmus, onmumu3ayus catima, aHanumuka, noeedeHue nompebumersel, kKamasoa mosapos.

All successful people in B2B business have one thing in common they understand their competitive advan-
tages and effectively use digital tools to support them. Still, also you will truly easily lose guests, if your website
can’t separate you from the competition. The B2B business world is huge and easily different, but ultimate of the
features of a B2Be-commerce or business operation platform are truly similar. To offer the perfect customer expe-
rience and make it easier for others to do business with you, you need commerce platform with features erected
specifically for the B2B sedulity. To successfully meet the conditions of their online shoppers and succeed in their
competitive requests, B2B merchandisers must equip their online stores with a number of pivotal B2B ecom-
merce features. Features are the base for a great B2B experience. With the rapid-fire growth of B2Be-commerce
demand, businesses are getting more habituated to online shopping and are getting more demanding when it
comes to B2B networks. Whether you run a B2B business, upgrade a website, scrap it, or have preliminarily
used the B2Be-commerce platform, make sure you can support all the B2B capabilities that this composition pro-
vides. The future off-commerce in the B2B sector is clear B2Be-commerce is the main deals channel for digital
commerce. Changes in paperback gets caused by the epidemic will drive further relinquishment beyond 2021.
Forrester predicts that B2Be-commerce deals will exceed$1.8 trillion by 2023, counting for 17 of all B2B deals
in the United States. Of course, dispatch and phone calls continue to be in the B2B business. Still, there’s no
mistrustfulness about it-e-commerce is pushing the boundaries of what B2B deals can be. This is great news for
B2B merchandisers because buyers change. Nearly 73 of millennials generations raised on technology-are now
engaged in the B2B buying process. These new shoppers anticipate convenience and applicability further than
their Baby Boomer and Gen X counterparts. Individualized deals doors, mobile bookings, stoked reality tenures,
tone- service features-B2B platforms continue to pave the way for cost-effective and affordable deals openings.
The rise of B2B ecommerce isn’t only an epidemic trend. Buyers and merchandisers are moving to digital com-
merce because it streamlines operations and increases effectiveness. And this trend will continue until 2021 and
further. While numerous people suppose that a B2B ecommerce platform is just a tool for listing products and
accepting payments, true is more. It acts as a command center where you control everything from deals to mar-
ketable operations, whether for B2B and noncommercial guests or the D2C website. The composition examines
the introductory tools of Internet marketing in the field of B2B, which are effective in promoting products by artificial
enterprises. It’'s determined that B2B Internet deals have their own features and for direct connections with implicit
mates you need to use an optimized point and web analytics. The paper presents an algorithm for establishing
commerce between buyer and dealer, considers the main deals channels of the B2B terrain and describes the
problems faced by entrepreneurs in the B2B request. Also in the work the factual deals channels of B2B products
are substantiated, the algorithm of decision- making on the company’s access to the Internet terrain is given and
the failings of B2B Internet deals are considered. The results of the exploration can be useful in, which operate in
conditions of high variability of business terrain factors.

Keywords: B2B sector, Internet marketing, Internet business, promotion, industrial enterprises, site optimization,
analytics, consumer behavior, product catalog.

MoctaHoBka npoGnemu. OcTaHHIMKM  pokamu HWUA OOCBi4 peanisauii npoaykuii 3acobamu Tpaguuin-

BUPOOHUKM W nocTayanbHUMKM TOBapiB Ta Mnocnyr y
B2B-cekTopi BCe akTUBHilLEe BMKOPWUCTOBYHOTb iHTEP-
HeT-CepefoBuLLEe K KaHan MpOCyBaHHA Ta MpPOAaxy.
[ONOBHOK NPUYMHOK CTaE MOCTIHA 3MiHa MOBEAIHKN
CnoXuBadiB, Ha AKy NigNPUEMLI MaloTb aKTUBHO peary-
BaTu. lNMokynui Bce YacTiwe BigaatoTe Nnepesary noLyky
i KyniBni ToBapiB Ta nocnyr B IHTepHeTi, wo HabaraTto
3pyyHiLle | WBmaLLe, HX NOT3AKN i NOLLYK NO MarasnHax
abo komyHikauis Yepes TpaauLiviHi odnanH-kaHanu.

AHani3 ocTaHHix gocnigxeHb i nybnikauin. Y po-
60Ti BMKOPUCTAHO MEeTOAM aHanisy, MopPiBHAHHA Ta y3a-
ranbHeHHs1. [HopmauiiHoto 6asoto gocnigxeHHs Oynum
pob0TK BITUM3HSAHMX Ta 3apyOiKHMX YyYEeHUX, Takux SK
A. Maszapaki, ®. Kotnep, E. Ouxtnb, J1. BanabdaHosa,
O. OcHau, A. MaeneHko, B. Kapgaw, B. lepacumuyk.
O6’ekTOM OOCrnigXeHHsA criyryBanu ocobnmeocTi iHTep-
HeT-npogaxis y B2B-cekTopi.

dopMyntoBaHHs Linen cTaTTi (nocTaHOBKa 3aBAaH-
Hs1). MeTo HayKOBOro NOLUYKY € AO0ChigKeHHA 6a30BuxX
iHCTPYMEHTIB A1 NPOMMUCIOBUX MNiANPUEMCTB, SKi 6
Aanv amory epeKTMBHO BUKOPWCTOBYBATU HanpaLboBa-

HOTO MPOCYBAaHHS Ta MOXMMBOCTI LMGPOBOI EKOHOMIKN.
3aBOaHHs, sike CTaBUTbLCS, NONSArae y NoLyky epeKkTmB-
HUX MeTOAIB AN nignpruemcTs cektopy B2B wopo npo-
CyBaHHS NpoAykKLii y cdepi iHTepHeT-6i3Hecy.

Buknag ocHoBHOro martepiany gocnigxeHHs. 3a
dannmn “Media Metrix”, cepegHbOpiYHMI Temn 3poc-
TaHHA KiNbKOCTI BigBigyBadyiB BipTyanbHUX MarasuHiB
CcTaHoBUTb Maixe 37%. MNepui BEOCTOPIHKM, Ha AKUX
Oynu po3MillleHi TOProBi Mapky KOMMaHin, 3'sIBUNUCb
npubnusHo y 1994-1995 pp., Ae 3rogom po3millysa-
NUCb nepLli 3BEPHEHHSA A0 KMIEHTIB, AKi Manu MoXru-
BiCTb BMMAAKOBO MOTPanUTX Ha Len cawnT, TenedoHu,
afpecu KOMMaHin Ta 3anpoLlleHHs npuixatu W Oo3Ha-
NOMUTUCA 3 acOPTMMEHTOM TOBapiB, MPOMOHOBaHUX
y peanbHOMy MarasuHi. Jlnwe y 1996-1997 pokax Ha
PWHOK iHTEPHET-TOPriBNI BUXOAATL NepLUi KoMnaHii, o
NMOYMHAKTL BECTU BriacHui GisHec yepe3 nnatdopmy
IHTEepHETY | NnepeHoCcATb Y Mepexy NeBHy YacTKy CBOro
peanbHoro 6i3Hecy.

HuHi puHOK iHTepHeT-TopriBni B YkpaiHi nepebyBae
Ha ertani OypxnMBOro PO3BUTKY, OCKINIbKM 32 OCTaHHI
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MATHaAUSTb POKIB KiMbKiCTb iHTEPHET-MarasunHiB 3poc-
na maimke B 75 pasiB, a 06ir oHNavH-TopriBni 4OCArHyB
5 mnpa. gon. Kpim Toro, o6ir iHTepHeT-npogaxis 3Ha4yHO
OinbLunn, HiXX po3gpibHOT Toprieni 3aranom, i Bce Le 3a
paxyHOK TOro, L0 YacTka ToBapiB, KyNneHux y Mepexi,
NPOAOBXYE HEYXUNbHO 3pocTaTu [1].

lMpoTe nepw Hixx po3rnagat ocobnmMBOCTI iH-
TepHeT-npogaxis y B2B-cektopi, BapTo oOKkpecnutn
OCHOBHI XapaKTepUCTWUKN Takoro puHKy. [lo-neplue,
B2B-pyHOK Mae BiQHOCHO HEBEMNMWKY KiNbKiCTb MOTEH-
LiiHMX NOKynuiB. [nsa nopiBHAHHS, KiHLEBMX CNOXuBa-
yiB Ha puHKy B2C y pasu binbLue, Hix NianpuemMcTs, i3
AKMMW MOXKHA BECTU CMinbHY cnpasy. YMM MeHLue Hila
peanisauii NpogyKTy, TUM MeHLUe, 3BUY4aNHO, KinbKiCTb
noTeHUinHMX napTHepis. lNMo-Apyre, yroga 3 NoTeHuin-
HAMW NapTHepaMu NPUAMAETbCS He «Ha eMoLisx», a
nicns CyMmiHHOMO BMBYEHHS MPOMOHOBAHOrO TOBapYy,
NOro xapakTepucTUK, BNacTUBOCTEN, nepesBar Ta He-
OONIKiB MOPIBHAHO 3 iHWMMK MignpueMcTBamMmmn-nocra-
YanbHUkamu. 3po3ymino, wo 36ip i aHani3 iHdopma-
uii notpebye neBHOro yacy, TOMy Le AOBroTpvBanum
npouec. No-TpeTe, BIAHOCWHM 3 NOKYMNUSMU Ha PUHKY
B2B 6inbw tpuBani. MNig yac camoro npouecy Kynieni
yacTo BiOyBaeTbCA HE OfHA KOHCYmbTalis, peTenbHa
nigrotoBka [AOKYMeHTauii (ZoroBopu, npanc-rnucTtu),
NOrofXeHHs1 yMOB cnisnpad.

OTxe, nowyk B |HTepHeTi gae 3mory poswmpuTn
[iNoBi KOHTaKTW i 36inbwmTK NpubyToK cBOro Gi3Hecy.
Takum YMHOM, OHNaWH NPogAETLCA BCe: Big OyaiBensHoi
TEXHiKM Ta MaTepianiB (kpaHu, camockuau, 6acenHn) 4o
obnagHaHb Ans nepepobHux nignpuemcTs. OcKinbky 3a
Kinbka XBUNMH MOXHa OTpUMaTK npawnc-nuct, abu no-
PIBHATU LHW HasiBHUX NocTayarnbHUKIB Ta KOMMNaHinA, To
BiJCTaHi N KOPOOHM ANs iHTepHET-0i3Hecy BXxe He Bigi-
rpalTb BUpILLANbHOI poni, TOMY MiANPUEMLI aKTUBHO
BMKOPUCTOBYIOTb Cy4acHi MOXIMBOCTI IHTEpPHeT-cepe-
posuwa [2].

PoboTy B OHnaviH-cepedoBULLi BapTo MovMHaTn 3
aHani3y cermeHTiB aygutopii 6isHecy nokynuis, BUbyao-
BYIOUM iHTEPHET-MapKETUHI A51S KOXKHOro 3 HuX. OKpim
BENMYe3HoI cermeHTauii ayguTopii, cknagHicte B2B no-
ngarae B TOMy, WO B KOXXKHOMY CErMeHTIi pilleHHs 3a3Bu-
Yyar NpMUMaeTbCA Linoto rpynoto ocib. Livknmn npogaxis
4YacTo TPUBATb MICALAMMU A HABITb POKaMu, TOMY Bax-
NMBO 3a Lien Yac He BTpaTUTU NOTEHLUINHOro Nokynus, a
nig Yac npogaxy (okpiMm NpubyTKy) 3adpikcyBaTu BUTpa-
TV Ha peknamy Ta MapKkeTuHr [3].

LLle ogHieto ocobnueicTio B2B-npogaxis € Te, WO
nepBUHHI Npogaxi He BidirpalTb HanBaXXnMBILWOT poni,
OCKINbKW NPaLoBaTH 3 yKe 3any4eHnMu nokynusMm ge-
LIeBLUe, HDK LUYKaTU KOroCb «i3 Hynsi». TakuM YMHOM,
BaroMmi BHECOK YMHATb MOBTOPHI Npodaxi N cucrema
yTpMaHHs knienTiB. Popmat «npogas i 3abyB», KU
npautoe Ans 3BUYHUX iIHTEPHET-MarasuHiB, ANS CEKTOpY
B2B He € xapakTtepHum. Y B2B BaxnnMBo He Tifnbku BMi-
TW 3any4aTy NOKynuiB Ha OAHy yroay, ane i’ BubyaoBy-
BaTW 3 HUMW JOBIrOCTPOKOBI BIGHOCUHN [4].

Axkwo paniwe ans 30inbleHHa npogaxis Tpeba
Oyno 3aincHoBaTy Ginblue A3BiHKIB i npoBoanTY Binb-
LLe NeperoBopiB, TO 3apa3 rpPaMoOTHO NOOYAOBaHUIA CanT
npogaxis 3pobuTb BinbLLy YacTUHy poboTn. BUpoGHMKN
N ONTOBMKW HamaraktTbCs HapoLLyBaTu nNpodaxi, a no-
TEHUiMHI NOKyMLUi LyKaTb TUX, XTO MPOMOHYE TOBapwu
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onTom. Toukot X 3ycTpivi € canT komnanii. Big Toro,
HaCKiMNbKW BiH 3pO3YMINuUiA i 3py4HUIN NS NOKynuis, Ha-
CKiNbKM BUrigHi YMOBM cniBnpawi i noctaBok, 6arato B
YOMY 3anexuTb eeKTUBHICTb HilWi Npogaxis i MeHe-
oxepi [5].

[nsa Toro abu HanaroauMTyK cniBnpawto 3 HOBUMU Mid-
npueMcTBamMmn-opraHizauigmu i ytpumaTi ix cepep CBOiX
3aMOBHVIKIB, MOXHa CKOpUCTaTUCA NepesipeHnM anro-
pPUTMOM HanarogXXeHHs B3aeMO/ii Mi>k nokynuem i npo-
AasueM. [Ins uboro icHye gekinbka etanis.

1) HanarogykeHHsi TiCHOro B3aemMo3B’a3ky. Ha upbomy
piBHi 3HaOOOUTBLCS 3HAWTKM Tak 3BaHy TOYKY BXoZdy, TOOTO
BiANPaBHUN MOMEHT, LLO 3B’A3y€ MOKYMNusA 3 KOMMaHieto,
wo npogae. MNMpeacrtaBHukM nNokynusa 6yayTb BUMaratu,
Wob iX yBaXXHO BUCNyxanu, 3po3yMinu ix TPyOHOLL.
BaxnmBo nokasatu im, Wo ixHi notpebun n nponoauuii
TiCHO noB’a3aHi Mix coboto.

2) MNMepekoHaHHA B nepcnekTuBax. Komnawii-nigepu
YCMiLLHO NEePEKOHYIOTb CBOIX MOKYMUIB Y TOMY, LLO BOHM
roToBi 3anponoHyBaTW Kpally Bigdady Big iHBECTULIN,
rapaHTyloTb MiHIManbHi pU3nKK, iX Nponosuuis He Mae
ansTepHaTMB. 3a croBamun MOKYNUiB, HaNepeKOHNMBI-
e OEeMOHCTPYIOTb HafiMHICTb yrogn onuc il getanew,
pekoMmeHaauii wono 3anobiraHHA NOMUIIOK, HasIBHICTb
JOCBiAy Yy nignpvemcTBa-BUpobHuKa.

3) OemoHcTpauisa cninpaui. Ha uboMy piBHi Baxnu-
BO rokasaTtu, Lo nNpogaBeLb-opraHisauis He TifnbKy LiHye
pa30BU KOHTPAKT, ane 1 3aLikaBneHuin B yCrixy CBOIX Mo-
KynuiB, FOTOBMIN WUTU 3 HUMU MAIY-O-NAiY Ha LWNAXY JOCAr-
HeHH4 uinen. Takun nigxig NPOAEMOHCTPYE YHiKanbHICTb
KoMnaHii, ika npogae, Ta niagBMWNUTb JOBIpY OO0 Hel 3ara-
oM, AacTb 3MOry CTaTh eKCrnepToM B 04ax 3aMOBHMKA.

Takvm 4nHOM, abu noyatn peanioByBaTW MPOAYK-
Lit0 Y nocnyrn B IHTEpHETI, BaXXnuBum € He macLuTab
Bi3Hecy 4Mm pecypCHi MOXNMBOCTI, @ PO3yMiHHA Uinen,
3aBAdaHb Ta iHCTpyMeHTiB. lMignpuemuyam cnig pyxatucs
NoCriA0OBHO TakuM YMHOM [6]:

1) chopmynioBaT kaTanor ToBapiB i NoOcnyr, Lo
nnaHylTb peanisyBaTucs;

2) MakcumarbHO JOKNagHo i SKiCHO onucaTtun peani-
30BaHi ToBapu Ta NOCAYrW, iX XapakTePUCTUKY;

3) cdhopmyBaTK Npawc i yMOBM LiHOYTBOPEHHS;

4) 3a3Ha4uMTXU YMOBW cniBnpali, NeBHi nepe.aru,
BaXNWBI AN UiNbOBOI ayaAUTopiT;

5) NOCTYNOBO MiAKMHOYUTY PEKNamMHi kKaHanu Ta npo-
aHanisyeatu epeKTUBHICTb iX poboTu;

6) aBTOMaTM3yBaTK BIAMNOBIAHO OO0 3pinocTi GisHec-
npouecu B opraHisaLii.

Takum YMHOM, y3aranbHUBLLW BULLEHABEAEHE, MOXeE-
MO BUAINUTU Taki OCHOBHI TeHAEHLii, Ha ki HeobxigHO
3BepTaTy yeary B2B-komMnaHism ans npunHATTS pilleHHsA
npo BMXig NiaNpueMcTBa B iIHTEPHET-CEpe-A0BULLE:

— 3MEHLLEHHs BNNUBY TepuTopianbHOro nokasHvka
nif Yac cerMeHTaLii CnoXmnBayiB Yepes nepexia NepBuH-
HWX KOHTAKTIB KNi€HTa 3 NiANPUEMCTB B OHMaNH (4epes
canTn, npodecinHi 6rnoru ToLo);

— npeacTaBfeHHs KOMePLinHOI Npono3unii y Burng-
Ai O4HOro MakcMMarbHO peneBaHTHOro Ans Crnoxueada
BUPILLIEHHA 1oro notpebu (mpobnemwn) abo OBOX npwu-
NHATHUX ANS HbOro ansTepHaTuB;

— 3MiHa MeToAiB 3akyniBernb (3a cratuctukoro, 80%
MOKyMuiB NOYMHAIOTL Npouec 3akynieni 3 aHanisy iHop-
Mauii B I[HTepHeTi, npu ubomy 9 i3 10 nokynuis cTBep-
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DKYH0Tb, WO 32 HEOOXiAHOCTI CaMOCTINHO 3HaWAyTb Mo-
cTavarnbHuKa);

— MNigBULIEHHA poni CepBiCy SIK €rNeMEHTY KOHKY-
peHTHOI 60poTLOUN Ha B2B-puHKy, KM OLHIOETBCSA Ye-
pes3 AKIiCTb KOMYHiKauin [7].

Takum YMHOM, HWHI B LbOMY cermeHTi B2B 3anuvwa-
IOTbCS aKTyanbHMMM TaKi KIAcU4Hi KaHanu npocyBaHHS
TOBapiB:

— npauoyni canT; ue Moxe ByTn sk KopnopaTums-
HWI pecypc, TakK i iIHTEpPHET-MarasuH;

— email-MapKeTuHr; OCHOBHA MOr0 MeTa nornsrae B
nepeTBOPEHHI BiOBiQyBayiB canTy, SKi 3anuWMnM CBIiA
KOHTaKT, Ha KIieHTiB, abun MOTMBYBaTM Ha MOBTOPHI
MOKYMKWU;

— BeJeHHS coLuianbHUX Mepex; came coujiarbHi me-
pexi € ogHUM i3 MeTOAIB, AKi gonomMaraTb NiABULLNTY
[OBipy 00 mignpyemcTBa-opraHisauii;

— call-ueHTp; BNeBHeHICTb Yy niaTpuMmui 24/7 4yacto
€ OOHMM i3 BUpILLAnbHUX (aKTOPIB Mig Yac 30iMCHEHHSA
yroaw;

— event-MapKeTuHr; y4YacTb y BMCTaBKax, spmap-
Kax, cemiHapax, OHManH-KOH(EPEHLISX AaEe MOXNu-
BICTb MPOAEMOHCTPYBATU MOTEHLUIHUM ChoXuBadYam
CBiln NpocbecioHaniawm;

— PO3BUTOK NApPTHEPCLKNX BiAHOCUH; 0BMIH Gazamu
JaHuX 3 HWKMK nignpuemcTBamMu-opraHisauisimu, Lo
3a poAoOM CBOEi AISINbHOCTI HE € KOHKYpeHTaMu, Moxe
CTaTu KIOYOBOK TOYKOK 3POCTaHHS Npogaxis;

— TenemapKeTWHT; Le «XOMNOAHI» A3BiHKM NOTEeHLin-
HMX MOKYMLiB 3a roToBOl 6a30t0, WO € PYTUHHUM i BU-
mMarae 3aHaaTo 6arato poboTW, ogHaK y Takui cnocio
3Haxo4MTb NapTHepiB GiNbLWICTb LWOWHO CHOPMOBaHMX
KOMMaHiIn;

— peknama Ta PR y 3acobax macoBoi iHdopmauii;
nabnik pinenwH3 cTBOpIOE penyTaLito dipmu, Wo Aae
3MOry KnieHTam BiggaBaTu nepesary i Ta il npogyKuii;

— KOHTEHT-MapKeTWHr; WMOro CyTHICTb nonsrae y
CTBOPEHHI Ta NOLMPEHHI KOPUCHOIT Ta LikaBoi iHdhopma-
Lii 4ns oTpMMaHHA LOBIipW MOTEHLUiIMHMX Ta ManbyTHIX
MOKyMnuiB;

— KOMEPLUiVHI TeHOepw; Le KOHKYPCHI TOopru; cyT-
HICTb AISNbHOCTI Nonsrae B TOMY, LLIO KOMMaHii po3mi-
LUYIOTb BENUKI 3aMOBIIEHHS Ha ToBapu abo nocnyru i
06roBOpPIOKOTL YMOBU, Ha SIKMX TOTOBI NpaloBaTu; nig-
PSAHUKM NOoJaloThb 3asiBKU i 3mMaratoTbes, Wwob 3abpatn
3aMOBIIEHHS.

Y ©Oygb-akomy pasi nignpuemMcTBam-opraHisadism,
KOTpi mpautoloTb Ha B2B-puHky, ona gocarHeHHs ycni-
Xy cnig po3pobutu rHyyKy OGaraTtokaHanbHy MoAenb
B3aemofil 3i CBOIMW MOKyNuAMK, MonpauosBaTtv Hag
nigBULLEHHSM npodpbecioHaniaMy CBOIX MeHemXepiB i
3BEpHYTW yBary Ha 3pOoCTaHHS SKOCTi 06CnyroByBaHHS
3aranom.

TakoxX iCHye HM3Ka Npobnem, i3 SKMMU CTUKaTLCSA
nignpuemMui nig Yac cBoET JisanbHOCTI Ha puHKy B2B. [lo
Takux Npobrnem MoxHa BiJHECTN YNHHE 3aKOHOL4ABCTBO,
HeOobXiQHICTb Benn4ye3Horo 6roaxxeTy, 0OOMEXEHICTb pyH-
Ky, KagpOBi CKNagHOCTI Ta BiACYTHICTb aHanITUKN.

1) 3akoHO4aBCTBO. Y HALWiN KpaiHi He BCe MOXHa
OesnepelkogHo peknamyBaTh. Y 3akOHi MPOMUCaHi
YiTKi BUMOTM O peknamMu B OesiKMX Hillax, Hanpuknag,
MeanYHOro obrnagHaHHs Ta puanyHnx nocnyr. Tam no-
TPiGHiI NiueHsii Ta cepTudikaTn SK Ha camy peknamy, Tak

i Ha ToBap 4K nocnyru. 3 Uiel NPUYMHU KOMMaHii, SKi Ha
LbOMY crewiani3ytoTbCsl, MOXYTb 3iTKHYTUCS 3 BiAMOBa-
MW Ha peknaMHuX mavigaHdukax. [onoBHe, He nakaTu-
Cs1, TOMY LLO Lie He 03Havae, L0 BOHWU HE 3MOXYTb Hi4Oro
3anyctuTu. MNMpocTo NoTpibHO cTapaHHie A0BeCTH, Lo
Y HUX € BCi HeoOXiaHi A03BiNbHI AOKYMEHTU, MOXIMBO,
ycnix npuinge He 3 NepLuoro pasy.

2) Benukun GlopxkeT. Benukuii 6100XeT € OCHOBHOO
npobnemoto NiaNpUEMCTB-OpraHisaLii, Lo NpaLioTb Yy
B2B-cermeHTi. OgHak sKLO Y KOMNaHii HeMae Bennyes-
HUX GIOOXKETIB Ha peknamy, TO Le He O3Hadvae, Lo i
He MoTpibHO npocyBaTtucs. Haenaku, NoOTpibHO, MpoTe
Tpeba npuadinuTh LbOMYy NUTaHHO Garato Yacy, abu ue
3pobUTK NpaBUbHO N paLioHanbHO.

3) OB6mexeHiCTb puHKY. lHogi fkmx 6u 3axodiB He
BXMBano nignpueMCTBO-OpraHi3aLisi, HOBi KMieHTU Bce
0fOHO He npuxogaTb. OBMeXeHU pUHOK — Lie npobnema
Daratbox cdep, Ae NpoaykTn abo By3bKocneLliani3oBaHi,
abo pyxe popori. Lle xapaktepHo anst B2B-Hiw. B ubo-
My pasi KpaLle crnpsiMyBaTh CBOI CUIMW i rPOLLIOBI pecypcu
Ha Te, Wobu nigsumLLyBaTU KOHBEPCIO MOBTOPHUX Yrod.
Lle moxHa 3pobutn 3a gonomorotd email-mapKeTuHry,
SMM Ta BCiX TUX KaHaniB, siki onnucaHi BuLLE.

4) Kagposi cknagHocTi. [No-neplue, He3Baxaroum Ha
Te, WO MapkeTonorie 3apa3 6arato, 3HalTL QiCHO Npo-
decioHana B ranysi B2B Baxko. Mo-gpyre, komnaHisam
Han4acTilwe NoTPIGHNIA cMCTEMHMIA NigXig 40 NpoCcyBaH-
HH, [e HasiBHa KOMaHAa, OCKifbKM He MOXe ofHa mio-
AvHa Bce pobuTun skicHO: 6aHepy mantoBaTu, KOHTEKCT
HanawToByBaTtu, o SEO npocysatu, TekcTn nucatu, B
SMM posbupaTtucs. No-TpeTe, WTaT MapKeTonoris, ae
KOXXEH 3alMa€eTbCsl CBOEK CMPaBOK, MOXE [A03BOMNUTU
cobi He KOxHa KoMMaHis, Tomy ©GaraTto nignpueMcTB
3BepTaloTbCHA B areHTCTBa, ane BogHOYac He BapTo 3a-
Oysatu, wo B B2B-cekTopi BaxxnnBo BpaxoByBaTu crie-
LMKy HiLlli, TOMY LLO Bif HeT 3anexuTb BapTiCTb SK 04-
HOro niga, Tak i BUTpaT Ha peknamy 3aranom. AreHTcTea
PiOKO HACTIMNBLKN MUBOKO MOXYTb NPOHUKHYTU B Aisrb-
HIiCTb KOMMaHii-KnieHTa.

5) BigcyTHicTb aHaniTMkn. AHani3 CBOEI AisiNbHOCTI €
HEBIJ'EMHOI YaCTUHOK MapKETUHTY, B SKi JonomMarae
aHanitvka. LWobun npaBunbHO BNOYQOBYBaTH Hilli Npo-
AaxiB i 3anyckaTti yCnillHi peknamHi kKamnaii, noTpibHo
PO3YMITU Te, AKUN LUNAX NPOXOAMTb NOKYNeLb Bif nepe-
XOAy Ha caWT A0 yroawm, CKinbKku Yacy ue 3arimMae, nosep-
TaAETbCS BiH YK Hi.

OuiHouM Ui gaHi i BUKOHYOUM iX NpaBuibHO, MU
MOXEMO 3p03yMiTU, NPAaLKOE peknama Y Hi, ik 3pobuTn
Tak, Wob BoHa Oyna e Oinblw edeKTUBHO, Y1 BapTO
BKMNagaTtu rpoLLOBi pecypcy B TOM YK iHWLWMIW MangaHuuK,
agpke MeTa MapKeTUHry nonsrae B Tomy, wobu He npo-
CTO NiABULLMTU KiNbKICTb NigiB, BKNAaBLUX BENNYE3HI Fpo-
i, ane n onTUMmi3yBaTh BCi MPOLECH TaKUM YMHOM, 0O
KOMMaHiss Morna 3pocTaTty, iHKONMM HaBiTb MOBINTbHUMMN
Temnamu [8].

BucHoBku. igbusatoun nigcymMok, 3asHa4aemo, Lo
ANA nigBULLEHHS eEeKTUBHOCTI IHTepHET-Npoaaxis y
B2B-cekTopi BapTo NpuAinstn yBary CErMeHTYBaHHIO
nokynuis Ta BubyaoBaTu iHTEPHET-MaPKETUHT AN KOX-
HOTO 3 HUX, NpaLoBaTh Hag SKICHOK KOMYHiKaLieto (Ye-
pes cawTtui, 6noru), a Takox Crig KOpucTyBaTucs Bcima
onucaHnmu metogamu Ans cnisnpadi 3 NOTEHUINHUMK
crnoxvBadyamu.
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