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RESEARCH OF CONSUMER BEHAVIOR
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OF E-COMMERCE IN UKRAINE

KoHeepeeHuisi gpisuyHoi ma oHnalH-po30pibHOI mopeierni sidkpua wirsix 00 Mosi8u OMHiKaHannbHOI po30pibHOT
mopeierni, i ece binbw akmyarnbHO cmae meHOEeHUis OMHIKaHaIbHO20 crioxueaHHs. [lidnpuemcmea nocmaromb
rneped HeobxiOHicmo OemaribHiwo20 A0CTiOXeHHsT NoeediHKU crioxueadie 3adsisi opaaHidauii eqgpekmueHoI crigr-
paui 3 HUMU 8 OMHiKaHarbHOMY cepedosuwi po30pibHoi mopeaieni. ¥ cmammi docnidxeHO meHOeHuii, npobnemu
ma repcrekmueu 3arnpoeadXeHHsl OMHiKaHanbHOI cmpameeii 8 disinibHiCMb 8iIMYU3HSIHUX PO30PIGHUX KOMIMaHiIU.
O6rpyHmosgaHo HeobxidHicmb Mobydosu 38’a3Kie Mix OHmalH- i ogpnaliH-maza3uHamu. Ha nidcmasi pesynbmamie
nposedeHo20 MapKemuH208020 OOCIOKEeHHST M08ediHKU rMOKyrnujie CcriopmugHo2o 00siey ma e3ymms eudifieHo
wicme HatnowupeHiwux rnogediHkogux moodesnel croxueadyie 8 OMHIKkaHaIbHOMY cepedo8ull i 3arpornoHO8aHo Mio-
xo0u 0o crigrpaui 3 KOXHO epyrior.

KnrouoBi cnoBa: omHikaHanbHicmb, po30pibHa mopeiensi, oMHikaHabHa po30pibHa mopeaierisi, efeKmpoHHa
Komepuisi, mosediHka crioxusaya, oHnaulH- i ogpnatiH-mazasuH, npuHyunu ROPO, BOPS.

KoHeepeeHyusi ¢pusuyeckol U OHalH-PO3HUYHOU MOopa2068/iu OMKpbIa nyme K r0S6r1eHU OMHUKaHanbHouU
PO3HUYHOU mopeosru, U ece bonee akmyarbHOU cmaHo8umcs meHOeHUUs1 OMHUKaHanbHo20 nompebneHus. [ped-
npusimusi cmarsikuearomcsi ¢ Heobxodumocmeto bonee nodpobHoeo uccrnedosaHusi nosedeHusi nompebumenel ¢
uerbro op2aHu3ayuu aghghekmueHo20 compyodHUYecmea ¢ HUMU 8 OMHUKaHaribHoU cpede pO3HUYHOU mopaoeru.
B cmambe uccriedosaHbl meHOeHUUU, Npobrembl U rnepcrnekmugsl 8HEOPEHUS OMHUKaHalbHOU cmpameauu 8 0e-
AMerIbHOCMb 0MeYeCmEEeHHbIX PO3HUYHbIX KoMraHul. ObocHosaHa HEOOX0OUMOCMb MOCMPOEHUST cesi3eli Mexoy
OHnalH- u oghnaliH-Maza3uHamu. Ha ocHogsaHuUu pesynbmamos rnpoeedeHHO20 MapKeMmMuUH208020 UCC1edo8aHusl
rnosedeHus nokynamesel criopmueHoU 00ex0bl U 0by8u 8biderieHO wecmpb Hauboree pacrnpocmpaHeHHbIX noge-
OeHyeckux moderneli nompebumernel 8 OMHUKaribHOU cpede U npedrnoxeHbl Mo0xodbl K compydHudecmsy ¢ Kaxxool
epynrod.

KnioueBble crnoBa: oMHUKaHarbHOCMb, PO3HUYHAsT MOP2086sisi, OMHUKaHalbHasi PO3HUYHasl Mopaoerisi, 3r1eK-
mpoHHasi Kommepyusi, nogedeHue nompebumerisi, oHnalH- u ognalH-maza3uH, npuHyunsi ROPO, BOPS.
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If earlier retailers could clearly divide buyers into those who prefer to buy online or offline, then over the past
year, the number of omnichannel sales has increased by 25%. A modern buyer uses at least 5-6 sales channels,
wants to know everything about the product: from the description on the website to the opinions of opinion leaders
on forums and social networks. The convergence of physical and online retail has paved the way for the emergence
of omnichannel retailing, and the trend for omnichannel consumption is becoming increasingly important. The main
challenge facing companies is to streamline the buying process in such a way that customers will not spend money
in the buying process due to a change in the distribution channel. Enterprises are faced with the need for a more
detailed study of consumer behavior in order to organize effective cooperation with them in an omnichannel retail
environment. The article examines trends, problems and prospects for the implementation of an omnichannel strat-
egy in the activities of domestic retail companies. The necessity of building links between online and offline stores
have been substantiated. In order to study the behavioral models of consumers in an omnichannel environment,
a marketing research was conducted of the regular customers of the largest retailer of sportswear and footwear in
Ukraine, the “Sportmaster Ukraine” company. The case survey was conducted during June-August 2021 using the
convenience sampling method. In fact, more than 250 respondents were interviewed. Based on the results of a
theoretical study and on the basis of a statistical analysis of empirical material collected in a marketing research of
the sportswear and footwear customers behavior, the six most common behavioral models of consumers in an om-
nichannel environment were identified, in particular: ROPO (Research Online Purchase Offline), BOPS (Buy Online
Pick up in Store), "Looking cheaper prices”, “Uses a mobile apps”, “Reacts to push messages”, “Target”. For each
of the selected groups of consumers, approaches to cooperation were developed and proposed. For each of the se-
lected consumer segments, approaches to cooperation were developed and proposed that can be used by retailers
when working in the omnichannel environment of e-commerce in the clothing and footwear market.

Key words: omnichannel, retail, omnichannel retail, e-commerce, consumer behavior, online and offline store,

principles ROPO, BOPS.

MocTtaHoBKa npo6nemu. PyLwiiHOO CUNOK pPO3-
BUTKY KaHaniB 306yTy CTaB HayKOBO-TEXHIYHWA MNpoO-
rpec. Tak, i3 2010 poky 3 NOSIBOKO HOBUX TUMIB ragKeTiB
(cmapTdoHiB, NMNaHLWETIB), MOLIMPEHHSM COLMEpPEX,
CTPIMKMM PO3BUTKOM EIIeKTPOHHOT KOMepLUil y CroXu-
BayiB 3'ABMBCSA OOCTYyNn OO HOBWMX KaHanis 30yTy npo-
OyKuii. AKWOo paHiwe po3gpibHi npogasLi YiTKO MOrmnu
po34inuTK MNOKYMLiB Ha TUX, XTO BBaXae 3a Kpalle Ky-
nyBaTu OHNavH abo odnalH, TO 3a OCTaHHIN piKk Ha
25% 306inblumMnacb 4Yactka OMHiKaHanbHUX MNpoJaXxiB.
CyyacHuii nokynewLb KOPUCTYETLCA MiHIMyM 5-6 kaHa-
namu npogaxis, xode 3HaTV Npo ToBap Bce: Big onucy
Ha calTi 4O BiArykiB nigepis AyMoK Ha hopymMax i B coLi-
anbHMX Mmepexax. Huaka npoBigHMX KOMNaHin CBiTy no-
Yana BMKOPUCTOBYBATW OMHiKaHarnbHi 30yTOBI cTpaTerii.
[onoBHO 3agadyeto, sika nocrarna nepes KoMnaHiamu, €
Hanaro4)keHHs NpoLecy MOKYMK1 B TakU Crnocib, Konm
KnieHTn B npoueci NoKynkun He ByayTb BUTpayaTucs Ye-
pe3 3MiHy kaHany 30yTy.

Ak nokasytoTb gocnigxeHHs komnatii “Delloite”, 06-
CArM OMHiKaHarnbHOro NPoAaxy Yy CBIiTi NepeBuLLYOTb
nokasHuku odonaviH-npogaxy Ha 208%, a nokasHuKK
nonynsipHoOCTi Npogaxy omnichannel nepeBuLyOTb No-
Ka3HWKM oHNarH-npogaxy b6inbL Hixx Ha 93%. EkcnepTn
BiJ3HaA4atoTb, LLO NPUCYTHICTb po3apibHMX NpogasLiB y
kaHanax online-npogaxy CTMMynoe NoKynuis 36inbLuy-
BaTW BUTpaTN Ha 25% [o nonepegHbO 3anfaHoBaHUX
Ta nigBuLLYye nosnbHiCTb Ha 75% [1]. OTxe, y nianpu-
€MCTB BMHMKAE HeOOXiaHICTb AeTanbHiLIOro 4OCNiaXKeH-
HSA MOBELiIHKN CNOXMBaYiB 3a4M1a opraHisauii edpekTums-
HOI cniBnpaui 3 HAMM B OMHiKaHaNbHOMY CepefoBuLLi
po3apibHoi Toprieni.

AHaniz ocTaHHix pocnigXeHb i ny6nikauin.
[MTaHHS akTyanbHOCTI BNPOBaMKEHHSA OMHIKaHanbHOro
nigxoAy y cydacHux ymoBax Oynu obroBopeHi Ta gocni-
DPKEeHi 5K Y BITYMHSIHMX, TaK | B 3apybixxHMX nybnikauisx.
Baromuii BHECOK y A0OCHIAXEHHS LbOro NMTaHHs 3pobu-
nn O. XKeryc [2], O. 3o3ynbos, M. JleByeHko, A. OraHe-
caH [3], M. iciya [1], J1. JliroHeHko [5], H. 3axap4yeHko
[6], T. MosroBa [7] K. l'i6coH [8], ®. Kotnep [4].
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Tak, ®. Kotnep BM3Ha4ae TepMiH «OMHiKaHanbHICTb»
AK Niaxig 0o opraHisadii i peanisauii 30yTy, 3a sKoro Big-
OyBaeTbcs iHTerpauisi 6e3 3anexHocTi Big kaHanis 30y-
Ty KOMYHiKaUiMHOT Ail i KaHaniB po3noAiny, MeTol SKoro
€ ix 00’egHaHHs Ta CTBOPEHHSA YMOB O HEPO3PUBHOIO
npouecy npuabaHHa ToBapy, HaBIiTb 3a yMOBU Nepexoay
Bif, OQHOro KaHany npogaxy Ao iHworo [4]. Y mxepe-
ni [1] aBTOp po3rnsig4ae nepesary Ta pU3nKM 3anpoBa-
OXXEHHS1 OMHIKaHarnbHOI TOPriBni y OiANbHICTb BITYN3HS-
HUX puTennepis, a H. 3axap4yeHko [6] BpaxoBye, Lo nig
Yyac ynpoBaKeHHsI TEXHOSONi OMHiKaHanbHUX npoga-
XIiB 3HaYyLMMK 3anuaTbea npobrnemu 3axucTy npas
cnoxmBaudiB Ta 6e3nekun po3paxyHkiB y mepexi I[HTepHeT.
IHWe TpakTyBaHHA AatTb aBTopw Y poboTi [3]: nigxig Ao
iHTErpoBaHOi KOMYHiIKaL,ii 3i cnoxunsayem, 3aBOsdKn sKO-
My CnoxuBay BMOMpae Hambinbll KOMGOPTHUIA KaHan
ONA 30iIMCHEHHA Npogaxy i NPOSABIISE NOANbHICTL HEe O0
KOHKpeTHOro kaHany, a oo 6pengy. CyTHicTb 3anpomno-
HoBaHoro O. CayLukiHum nigxoady nosnsrae B TOMY, LLO
yCi KaHanm KOMyHiKauii 3’€4HaHi HaBKONO CroXuBadya,
30upatoun, aHanisyoum Ta MOLEMOKYM AOTO NOBEAIHKY,
3aBASAKM YOMY OMHiKaHarnbHi KaHanu npogaxy BnvBa-
I0Tb Ha NpoLEec NOKynku 6e3 BTpaTh CNoxuBayem eTanis
30iiCHEHHS nokynku [9].

BugineHHA He BupilleHUX paHie 4YacTUH 3a-
ranbHoi npo6nemun. BogHovac HegoCcTaTHBO PO3KPUTH-
MU 3anuULLAI0TLCS NUTAHHSA BIPOBAMKEHHS Y OiSANbHICTb
po3apibHMX KOMMNAHI OMHiKaHanbHOI Mogeni npogaxy
3 ypaxyBaHHSAM MOTOYHOI CUTYyaLil Ta akTyanbHUX TEH-
OEeHUiN Ha pyHKax pi3HMX TOBapiB.

dopmyntoBaHHs Linen ctatTi (nocTaHOBKa 3aBAaH-
HA). MeToto cTaTTi € AOCNiAXEeHHSA Ta aHani3 NoBeaiHKK
CMOXMBa4iB B OMHiKaHarnbHOMY CepefoBULLi eneKkTpo-
HHOI KOMepLUii, 30Kkpema Ha PUHKY oasary i B3yTTs, AN
BU3HAYEHHS HaANMOLLUMPEHILIMX NOBEAIHKOBMX Mogenen
CMNOXMBaYiB Y BCIX kaHanax i po3pobneHHa nigxoais ao
cniBnpadi 3 KOXXHOI BUAINEHO IPymnoto.

Buknag ocHoBHOro martepiany AocnigXeHHs.
lonoBHOK 0cobnMBICTIO cTpaTerii OMHikaHanbHOro crno-
XMBaHHS € MOBHA BIACYTHICTb «KOPAOHIB» MiX KaHa-
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namu. KnieHTy He noTpibHO MOBHICTIO MepexoanTn Ha
AKMN-HeOyAb iHWWI KaHarn, BiH MOXe BMKOPWUCTOBYBAaTU
BCi Bigpasy, novyaTu 3 OHNawHy i 3aBepLUMTUN MOKYNKY B
odnaviH-pexumi, i HaBnaku. PopmyrTbCs KOMOPT-
Hi YMOBW i Ansa KnieHTa, i Ana npogasus. Ak Hacnigok,
OMHiKaHanbHi MOKynui BUTpaYaloTb BABIMI GinbLue, HixK
noKynui ogHoro kaHany [1].

KoHuenuis omHikaHanbHOCTI 3abesnedyye macluTa-
HoBaHicTb po3apibHoi Toprieni. Y po3apibHoro npogas-
LS BXe HeMae HeoOXigHOCTI BknagaTtun Kanitan y HoBui
odnaviH-marasuH, SKWo BiH 6e3 JoAaTKoBMX 3yCuib
3Hange CBOK UiNbOBY ayauTopilo Yepes3 AoAdaTtku, 3a
YMOBMW, LLIO BCi 0Oro kaHanu 36yTy 6e3goraHHo Hanaro-
DkeHi. OTxxe, OMHIKaHanbHICTb — Lie aTpubyT cyvacHoi
po3apibHoi Toprieni.

OMiHKaHanbHiCTb, 3a BW3HAYEeHHAM aHaniTuKiB
“Boston Consulting Group”, — ue MapkeTHrosa cTpare-
risl MPOCYBaHHS!, 3aBAaHHSAM 5IKOi € 00’ €HaHHS Pi3HMX
KaHaniB, Takux sik BeGcanTu, couianbHi Mepexi, enek-
TPOHHI KynoHwW, cprew-npogaxi, «cnnuearodi marasu-
HWY, y eguHy cuctemy [10].

OMHiKaHanbHICTb — Lie Y3ro4KeHicTb poboTHM BCiX Ka-
HaniB KOMyHiKaLji, 8 TakoXX KOHTPOISb 3@ KOXHO i€t
knieHta. 3a gaHnmn “GroupM” Ta “Kanta”, 66% knieHTiB
BMOMpaOTb po3apibHOro NpoaaBuUs Ha OCHOBI 3pyYHOC-
Ti, @ BCboro 47% — Ha ocHOBI LjiHu [11].

Y cy4acHOMY OMHiKaHanbHOMY LUAAXY OO0 MOKyM-
K1 BMAINAITL N'aTb da3. 3okpema, Le OOCNigXKEHHS
PUHKY/MOLLYK, TeCTyBaHHSA, nNpuabaHHs Ta oTpuMaH-
HA MpoAyKUil, @ TakoX MNOTEHUINHO ii MOBEPHEHHS.
Y GaraTokaHanbHOMY CEepefoBULL AN KOXHOro BUAy
OiANLHOCTI MOXHa BUKOPUCTOBYBATU pi3Hi  KaHanu
(puc. 1).

Heski Bnan gianbHoOCTi € dikcoBaHMMK, TOMY Bnac-
TMBI BCIM MOKynkam (Bidyani3ytoTbCsl CyUINIbHUMM NiHis-
MK), TOAi SK iHWIi BUAW JiNbHOCTI € THYYKUMW 1 MOXYTb
BMKOHYBaTUCS Kiflbka pasiB y 3BOPOTHOMY MOpsiAKy abo
3aranom HexTyBaTuca (MyHKTUPHI NiHiT).

Ak BuaHo 3 puc. 1, dikcoBaHow AiAnbHICTIO € «Ky-
niens» n «OTpumanHa». Came npouec AoCTaBKu/OTpu-
MaHHS MOKyMueM ToBapiB 3a3Ha€ 3 KOXHMM POKOM BCe
OiNblIMX 3MiH i OYiKyBaHb BiJ MOTEHUIMHUX KIiEHTIB.
OMHikaHanbHUI piTenn Hemoxnueui 6e3 Hanarogxe-
HOI NOrICTUYHOI CUCTEMM, OCKINbKM KNIEHT MNOBUHEH
OoTpMMaTK ToBap TOYHO B TEPMIH | 3 TUM PIBHEM CEPBICY,
KA OyB IOMY rapaHTOBaHUI Bigpasy, Npu LbOMY He
Ba>XINMBO, B AKOMY 3 KaHanis.

KomnaHii BapTo UWiHyBaTU 4ac MOKynus, Hagakuu
AKiCHUI cepBic, ByTn 3py4yHor. [NponpavtoBaBLUn BCi
Aetani 3 no3uuii B3aeMogii knieHTa 3 pisHumun nnatdgop-
MamMu, 3MOXHMO 3abesneunTn nnaBHUMMA Nepexia Big
KOHTEHTY [0 nokynku. OMHikaHanbHIiCTb OpeHay — ue
MNOro MOCTINHA MPUCYTHICTb Y XUTTi knieHTa. KomnaHiga
CynpOBOAXYE MOKYMNUs BOoMa, B TenedoHi, B marasu-
Hi, Ha KOMM’'toTepi, Ha peknamHomy 6inbopai, Ha BynuLi
TOLLO.

MobygoBa 3B’A3KiB MiX OHNawH- i odnanH-mara-
3MHaMW [acTb 3MOTy E€NeKTPOHHIN TOpriBni NigHATUCA
Ha iCTOTHO HOBMIM piBeHb. Hanpuknag, uwo TeHAEHLio
BYaCHO nigxonue iHTepHeT-marasuH “Rozetka”, Bigkpue-
wun odnariH-Toukn. lMokynui npoBoasTe Garato uyacy,
BMBYAKOYM TOBapW OHMalH, ane Bce OAHO NPUXOAATb Y
MarasuiH, Wwobu nobauntu, sk ToBap BUMMSAAE HAXMUBO, i
npotectyBaTtu 1noro [13].

[nsa Toro wob6 AocniguTy noBeaiHKoBI Moaeni crno-
XvBayiB B OMHiKaHanbHOMYy CepefoBULLi, NPOBEAEHO
TemaTu4He ONUTYBaHHS cepep NOCTIMHUX KNIEHTIB Han-
Oinbloro piterinepa CNOPTUBHOIO OJdAry W B3yTTA B
YKpaiHi, a came komnaHii “Sportmaster Ukraine”.

MapkeTuHroBe [ocChifjKeHHA MpPOoBOAMMOCL MpPo-
TArom 4epBHs-cepnHa 2021 poKy 3 BUKOPUCTaHHSAM
convenience sampling method. MiHiManbHWA pospa-
XYHKOBUI 06CAr BMBIpKM CTaHOBMB 192 pecnoHOeHTU.
BaknageHa ctaHgapTHa nomunka (standart error) y pe-
3ynerartax nig Yac oopmyBaHHs BUBGipkM cTaHoBUTL 5%,
npuv LboMy KoedilieHT Bapiauii cknagae 25%. daktuny-
Ho Oyno onuTaHo noHazd 250 pecnoHaeHTiB. OnuTyBaH-
HS BiaOyBanocb Ha OCHOBI OHMaWMH-aHKETWN, CTBOPEHOI
Ha nnatdopmi “Google Forms” Ta po3milleHoi Ha cTo-
piHUi komnaHii “Sportmaster Ukraine” y Takux couianb-
HUX Mepexax, sk “Facebook” Ta “Instagram”, aki 6ynm
OCHOBHWM (HCTPYMEHTOM [OCRIMKEHHS. Takox aHkeTa
BignpaBnsanacb NOKynusaMm, siki BXe paHille 34icHIoBa-
NV NOKYNKW Y AOCHIXKYBaHI Mepexi.

3aranbHy XapakTepucTUKy ayauTopii OnuUTyBaHHA
Bigobpaxae puc. 2. Cepen pecrnoHOEeHTIB, sKi B3anu
y4acTb B ONUTYBaHHI, NepeBaxann ocobu xiHo4oi cTari
Bikom Big 19 go 30 pokiB. 30ebinblworo cepeHin yek
cknagae Big 1 000 go 2 000 rpuBeHb, @ HANBAXXIUBILLK-
MW YUHHVKaMU Mig Yac NPpUAHATTS PiLLEHHS NpO MoKymn-
Ky Oynu SKicTb i LiHa.

B3yTTa 1 ogdar — ue obmipkoBaHa nokynka, Konu cno-
XuBadi BiguyBalTb NoTpeby AOTOPKHYTUCS N MOMIpATU
TOoBap nepepn nNokynkoto. Lie Takox ogHopiaHa kaTeropis

i i
T —— + N\p—————— AN
N ~
w A
J  DOmyE % Tectyeamma )  KYINBIA D
_______ g Ly /.
/ /s
I -
& Mazasuni € MAEAIURI & Ma2asuHl docmaska docmaska
OHIATH SIPMVATeRA NPUMIDKA  oyaaiiM CAMOEUSTT CAMOSUELZ

MIECHIVEAHHA adova

Puc. 1. [Tatb as, gki npoxoanTb CNOXMBAY Ha LUASXY 40 NOKynku [12]
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NPOAYKTIB, WO O3HaYae, WO Kinbka (i3nyHKUX XapakTe-
PUCTUK, TaKMX K PO3MIp Ta yNakoBKa, NOAINATLCA MK
npogykramu.

3a gaHumu “Finaria.it”, moga € ogHUM i3 HaMbINbLLUMX
CErMeHTIB CBITOBOIO PUHKY €MEKTPOHHOI KOMEPLLii, SKUNA,
SIK OMiKyEeTbCS, MpUHece goxig y 759,5 mnpa. gonapis y
2021 poui, wo Ha 15% 6inblue, HiX y nonepegHLoMy
poui [11].

KomnaHis “Sportmaster Ukraine” 3anyctuna cBiw iH-
TepHeT-mara3uH y 2012 poui, a B HacTymMHi poku pos-
BUMacb OO BOOCKOHArNEHOoI, iIHTErpoBaHOi OMHiKaHarb-
HOi mogeni. HuHi po3gpibHuin ToproBeLb Mae y CBOEMY
pO3MnopsaXeHHi 6nM3bKo BiCiMOecATM Mara3vHiB, pos-
TaloBaHux no Bcin Teputopil YkpaiHu. KoxeH marasuH
CMYXWTb NYHKTOM MPUNOMY Ta NOBEPHEHHS OHMaNH-3a-
MOBIeHb, 30epirae iHBEHTap AN MNOKYNUiB y MarasuHi.
Mopsag i3 HagaHHAM iHdopMauii Npo mMarasvH Ha Beb6-
cainTi npogaBus € BebmarasuH. Llen BeOmarasuH npo-
NMOHYE MOXMMBICTb MEPEBIPUTU HAsIBHICTL TOBapy B
MarasvHi, 6e3KOLITOBHOI AOCTaBKM Ha HAaCTYMHWUIA OeHb
3a Oyab-siKOK agpecoro B YKpaiHi, a Takox y Oyab-siki
NyHKTW 360py [14].

Pesynstat npoBegeHoOro onuTyBaHHS cepeq no-
KynuiB HambiNbLWOro pitennepa CropTUBHOIO OAsAry
B3yTTs “Sportmaster Ukraine” y 2021 poui nokasanu,
Wwo 32% ycix onMTaHMX PECNOHAEHTIB MnaHykoTb Oinb-
LUe KynyBaTu oa4r i B3yTTS B OHManH-marasuHax, a 20%
PecrnoHAEHTIB NNaHylTb 3MEHLLNTW 34INCHEHHS MOKY-
MoK y TpaguuiiHMX MarasvHax. Tak, YactoTa 34iNCHeH-

Cratb

@ 1o 18 pokis

@ 19 - 30 pokie
@ 31 - 40 pokis
@ Ginbwe 41 poky

HS MOKYNOK OHManH 36inbwmnnack Ha 18%, a po3mip Bu-
TpaT — Ha 22%.

Ha 3anutaHHs aHkeTn «[e 3asBuyani Bu pobute
NMOKYMKN ogAry i B3yTTA?» Hanbinblle pecnoHOeHTIB
(35,8%) Bignosino, wo pobnATb NOKYMNKW B Pi3HWUIA CMO-
Cib, 3 BUMKOPUCTaAHHSAM $IK OHMalH-, Tak i odnanH-ka-
HaniB. LlikaBMM € TakoX CMOCTEPEXEHHS, LLO KITIEHTU
KOMMaHii, siki BBaXalTb cebe nbUTenaMu LIONIHry,
Han4acTille BCe X Taku KynykTb TOBapu y Tpaguuin-
HOMY MarasuHi. Taki NoKymnui Xo4yTb PO3rnsHYTN ToBap
0CcoBUCTO, NOTPUMATK B pyKax, NepeBipuTh CrpaBHICTb
po60oTU, NPUMIPATH, @ TAKOX MPOCTO NMPUEMHO NPOBECTH
Yyac 3a yntobneHnm 3aHATTaMm (puc. 3).

3a pesynsratamMy TEOPETUYHOrO OOCHIMKEHHA Ta
CTaTUCTUYHOTO aHanidy eMnipnyHoro marepiany, 3idpa-
HOro B NPOLECi ONUTYBaHHS, Oyno BUAINEHO WiCTb Han-
MOLUMPEHILLIMX MOBEAIHKOBMX MOAENeN Crnoxmeayis B
OMHiKaHanbHOMYy cepeoBMULLi i 3anponoOHOBaHO Migxo-
AV OO cniBnpaLi 3 KOXHOK BUAINEHo rpynoto (tadn. 1).

MoeepiHkoBa mogenb Ne 1. [MpuHuun “ROPO”
(Research Online Purchase Offline). BignosigHo go npo-
BegeHuX gocnimxkeHb 6yno BUABMEHO, LLO 3Ha4YHa YacT-
Ka MOKYMLiB CMOPTUBHOIO ogsary n B3yTTa “Sportmaster”
B YkpaiHi kepyeTbca came npuHuyunom “ROPO”. Onsa
KNIEHTIB i3 LbOro CerMeHTy nepen NoKyrnkow BaXMBO
OHMaWH NOPIBHATY LjiHW, NOAMBUTUCA OrMNaan N AeTarb-
HO BUBYUTU XapakKTEPUCTUKM TOBapy, O3HANOMUTUCD i3
Bigrykamu, wo6 fgisHatuca npo AOCBI4 iHLWWMX CMNOXW-
BayiB (Mamxe 82% cnoxusadiB OOBIPAOTL 0COBUCTUM

Cyma ocTaHHbOI

NOKYNKK

@ MeHwe 1000 rpuBeHs
@ 1000 - 2000 rpuBeHb
@ 2001 - 3000 rpusetb
@ Ginbwe 3000 rpuBeHs

BaxnuBicTb YMHHWMKIB Nig Yac NPUNRHATTA pilleHHS NPO NOKYMKY oaAry/B3yTTd
(1 — HanbinbLW BaXxnMBO, 5 — HAMEHLL BaXXNNBO)

N N2 P Ems NS

40

20

Uina fricTe

npoaasuem

3pyqHicTb KoMyHiKayii 3 Hasssicrs snackoro caitry

Usnaxicrs ocTasm Bewowrossa goctaska

MarazitHy

Puc. 2. 3aranbHa xapaktepucTnka ayguTopii OnUTyBaHHs
IDxepeno: cknaGeHo asmopamu 3a pesyribmamamu rnpoeedeHo20 O0CTIOKEeHHS
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@ =«
@ Hi

@ VY TpaauuiiHOMy MarasuvHi

@ Kynnaw oHnank

@ LWykaro oHnaiiH, ane Kynnaw B
TPaAuUInHOMY MarasuvHi

@ LuUykaro 8 TpaguuiniHomy
Mara3suviHi, ane Kynnaw oHNanH

@ Ba:xko ckasartu, po6nio NOKynkKu
no - pi3HoOMYy

JltobuTeni woninry - 71,7%

Puc. 3. Pe3synstaTtn BignoBigen pecnoHAeHTIB Ha 3anuTaHHs
«[le 3a3Buyari Bu pobute noKkynku ogsary i B3yTTa?»
[xepeno: cknadeHo asmopamu 3a pe3yribmamamu rnposedeHoeo 00CTiOXEeHHS

pekomeHgauisam). OgHak cam npouec Kynieni Bigdysa-
€TbCA ochnariH, ag)e MOKynLi XO4yTb PO3rMsSHYTW TOBap
0CcoBUCTO (NOTPMMATK B pykax, NEPEBIPUTU CNPaBHICTb
poboTn, NpUMIpATK, OTpMMaTh 0cobUCTY nopany KOH-
CynbTaHTa), TakoX YyacTo ToBap noTpibeH Habarato pa-
HilLe, HiX BiH MOXe BOyTv BianpaBneHun nig yac oHNawH-
3amoBrieHHs. KpiMm Toro, Takmmu KrnieHTaMm 4acTo Kepye
3BUYKA YN HEBMEBHEHICTb y Oe3neLi oHnarH-nnarexis
abo 6akaHHs 3a0WaanTy Ha A0CTaBL.

[ns Toro wo6 mMakcumanbHO TOYHO OLHUTU edbek-
TMBHICTb BMKOPWCTAHHS LbOrO KaHasny, KOMMaHism no-
TPiIGHO CTBOPUTY EAMUHY KIIEHTCbKY 6a3y AaHMX odnariH
i OHMaMH i3 €AVHUMU KIIEHTCbKUMU igeHTUdikaTopamm
Ta €OVMHOK CEermMeHTalietd M HACKPI3HOK aHasniTMKO
npogax. MNpaAMUM pilleHHsM € iHTerpyBaHHsS Kac Ma-
rasuHy i3 CRM-cuctemoto. KnieHtoBi noTpibHo Oyae
Ha3BaTu abo CBii HOMep krieHTa, abo HoMep KapTw,
abo npocTo Homep TenedoHy, Wobu nokymnka noTpa-
nuna y CRM i roro npodink. Micna uboro moxHa 6y-
JyBaTU €MHY CermMeHTauito, Hanpuknazg, Ha OCHOBI
RFM-nosegiHkn (Recency — Frequency — Monetary) i
NPOAYKTOBUIA MPOQifib MOKYMUsS Ha OCHOBI iCTOPIT NOro
MOKYMOK, o6 MoxHa Oyno HanawTyBaT NepCoHarbHi
pekomeHgalii [16]. Meta ROPO-3BiTy nonsrae B Tomy,
LWo6w gisHaTncsa pearnbHy BapTiCTb PeKnamMHUX KaHanis;
NoMiNWUTX MapKeTUHIOBI Komnawii; 36inewntn npmnby-
TOK Ta OHNTaNH-NPoAaxi.

CBiTOBI puTennepu akTMBHO BMPOBagXylOTb dop-
matn 1 texHonorii “Click & Collect” ona omHikaHanb-
HUX MOKynuiB, TOGTO ©6e3LOoBHY iHTerpauito oHNawH- i
odhnanH-goCBiAy MOKYMNOK i3 €AMHUM igeHTUdIKaTopoM
knieHTa. Taki popmati marasvHiB y €Bponi 3anyctunm
“Zara”, “H&M”, “Mango”, “Alibaba”, “Amazon”, “Yoox”,
“Farfetch” Towo. “Alibaba” HaBiTb yxe 3anyctuB y Tec-
TOBOMY pexumi nnatexi Ha ocHoBi TexHonorii “Facial
recognition” y marasuHax “Jack & Jones” ta “Vero
Moda” B Kutai [18].

MoeepiHkoBa mogenb Ne 2. MpuHuymn “BOPS” (Buy
Online Pick up in Store). 3Haviomutuca 3 TOBapOM
odnanH HabaraTo 3pyyHille, afxe Noro MoxHa nobaym-
TW HaXXMBO, OLIHUTN PO3MIp, KONip, AeTanbHO PO3aUBK-
TMCA hakTypy, NOMIpSTU, NPOTECTYBaTN pobOTY TOLLO.
Lle B odpnaiH-marasmHax npueabntoe knieHTie. O3Halo-
MUBLUMCb i3 TOBAPOM, BOHW POBMSATH MOKYNKM OHNalH,
3aMOBIAYM JOCTaBKy. Takuin popmar LUOMIHTY MOXe
npvBabnioBaTn KNIEHTIB 3pYYHICTIO onnatu, HasBHIC-
THO akui abo cneuianbHUX NPOMNO3uLiA, NOCAYro A0-
CTaBKW1, MOXIUMBICTIO BUOOPY 3 BiNbLIOro acopTUMEHTY.
Tak, gocnigxeHHs HauioHanbHOT dheaepadii po3gpidHoi
TopriBni cTBepaxye, wWo 83% cnoxuBadiB BBaXalTb
3PYYHICTb NOKYMKM BinbLU BaXNMBOIO, HiX Lie 6yno n'atb
pokiB ToMy. Y uboMy gocnigpkeHHi 70% pecrnoHAeHTIB
3a3Haunnu, wo npuHuun “BOPS” nokpawwms ix 4OCBIA
nokynok [19].
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Tabnuus 1

PekoMeHOoBaHi NnpuHUMNM POGOTH i3 CErMeHTaMu CNoXMUBa4viB B OMHiKaHanbHOMY cepeaoBuLLi
€NEeKTPOHHOI KoMepLil Ha PUHKY oasAry Ta B3yTTA

Ocob6nuBoCTi NoBeAiHKM cnoXuBava |

PekomeHpoBaHi niaxoau ans pobotm i3 cermeHTOM

Tun cnoxmeada Ne 1: ROPO (Research Online Purchase Offline)

ROPO-edekT nonsrae B ToMy,

LLIO KIiEHTOBI 3pY4YHO BUBYUTH
iHdpopMmaLiito Npo Toeap B IHTepHeTi,
MOPIBHATW MOAENi N XapakTepUCTUKH,
ane KynyBaTu B ocprianiH-MarasuHi.

HisHatnca yactky nokynuisB ROPO MoxHa 3a AONOMOrOK iHCTPYMEHTY
“Google” “Consumer Barometer”. LLlo6 yTpymaTy KNiEHTIB i BUKNUKaTh
nosnbHicTb A0 6peHay, HeobxigHO AaBaTy iM B IHTEpHETI 6arato KOHTEHTY
npo NPOAYKT; OrnsiAM N JoAaTKOBY iHhopMaLito Npo ToBapu; po3nosigatu
iCTOpIt0 NPOAYKTY, NiAKPECNOBaTK NOrO YHIKanbHICTb; HagaBaTh AKICHI
doTo Ta Bigeo. And knieHTiB, AKi MobnaTe KynyBaTy odraH, noTpidHO
CTBOPWTK BipTyanbHy peanbHiCTb. Takuin TUN CNoXMBaYiB Bigdae nepesary
nepcoHanisauii. Takox Ha canTi komnaHii Oyae AouinbHO AoAaTh KHOMKK
«MepeBipnTN HasgBHICTb» abo «[JocTaBka B Mara3viHy.

Twn cnoxueada Ne 2: BOPS (Buy Online Pick up in Store)

BOPS - ineanbHa cTparteria ans
po3apibHMX MarasuHiB, e KieHTn
MOXYTb POOUTU MOKYMKM HE BUXOOSYN
3 JOMY Ta NPUATK O MarasvHy 4u
MiCLS NPUAOMY, KON 3aMOBIIEHHSA
Oyne roToBe.

[ns disnyHoro marasmHy NPONOHYETLCA NPUINMATU Pi3HI BUAN MnaTexis;
HazaBaTy Nocnyru AOCTaBKW; 3p0OUTM MOXKITMBMM 3aMOBMEHHS BiAICYTHHOIO
TOBapy; HagaBaTy NOBHY iHOPMaLLito MPO NPOAYKT; CUHXPOHI3yBaTU aKLii

i cnevyjianbHi NPoNo3uLii 3 Ailo4YMMK B OHNaNH-MarasuvHi. [HTepHeT-marasuHam,
LWo6 HanalTyBaTh CBOK PoBOTY M TakuX KMNiEHTIB, AOLINBHO BIOKPUTK
LLOYPYMU, e CNOXMBaYi 3MOXyTb O3HANOMUTUCA 3 TOBAPOM, a NOTIM
3amMoBUTM oro. Jlokauii noTpibHo obnagHaTh TEXHIKOK, 3a AOMOMOrO SKOI
KOHCYNbTaHTU 3MOXYTb NOAUBUTUCS aCOPTUMEHT i 0CPOPMUTU 3aMOBIIEHHS.

Tun cnoxmeaya Ne 3: «Llykae HyxYi LiHny

CnoxvBa4 3axoguTb Ha npavic-
arperaTop, Ae BiH Bubupae toBap
Ta UiHy, 1 Aani nepexoantb

i3 pecypcy npavc-arperaropa

Ha CalT KOHKPETHOro TOBapy,

e 30iNCHIOE NOKYMKY.

CnoxuBayam, siki MOHITOPATL LiHM Ha Pi3HMX MargaH4MKax, BaXnmea
BapTicTb ToBapy. LLlo6 yTpymaTty ix i BUKNMKaTK NOSNbHICTL, KOMMaHii
BapTO HanaroAuTn KOMyHiKaLito, pobuTW po3CHIKM NPO akuii Ta cneuianbHi
NPono3uLii, BACTaBMATX CBOI TOBApW B OHMaMH-KaTanorax ToLo.
AkTyanbHO Takox Oyae CTBOpHOBaTV NPOrpamMmn NOSNbHOCTI ANs NOCTINHKX
KMieHTIB, L0 3p06UTb X NOKYNKW GinbLU BUTIAHUMMU.

Tun cnoxueada Ne 4: «BrukopucToBye MOGINbHUI JO0ATOKY

KnieHTun BigaaTb nepesary
MOGinbHOMY [0AATKY, OCKINbKU BiH
3aBxau nig pykoto. BiH mae nerkun
00CTyn, Aae 3MOry BUKOPUCTOBYBaTH
cneuianbHi Npono3uLii Marasuny,
nigBuLLYy€e NOSNbHICTb | KOHBEPCIIO.

BpeHa, Matoun oaaTok, BUKOPUCTOBYE MOTO siK 10AATKOBUIA CTUMYNSTOP
NpOoAaxiB, K KapTKM Anst 6OHyCIB ab0 HaKOMUYEHHS 3HWXKOK. On1a cTumynsauii
30iICHEHHST NOKYMOK Yepes [0AaTOK KITIEHTY NPOMNOHYTLCS A40AATKOBI
OOHycK abo 3HWKKM, SKLLO BiH 3p06UTL 3aMOBIEHHS 3@ Oro AOMOMOIOH).
Lle iHCTpyMeHT gae 3mMory akTMBHO CTUMYOBATU Npogai 3a A0MNOMOro
push-noBigoMneHb. BoHW NOBUHHI ByTW HEHaB'A3NMBUMU 1 By TN CXOXUMN
Ha nopagy abo gonomory y Bu6opi. 3a gonomoroto push-noeigomneHs
CrnoXuBaya noBiAOMISATb NPO akuii i HAAXOAXKEHHS TOBapIB.

Tun cnoxmeada Ne 5: «Pearye Ha push-noBigomneHHa»

KnieHTy nicnsi 3pobneHoi nokynku
KOMMaHisi Bignpaensie NoBigOMIEHHSs
3 iHbopmauieto NPoO HOBUHKM

(sx npuknag). BiH knikae Ha nwcr,
3axoauTb Ha calT i Bubupae Toap.

Po3cvnka nigBoanTb NOTEHUIMHOTO KnieHTa Ao nokynku. Lie ayxe edektmBHui
iHcTpyMeHT y 2021 poui. KomnaHis MoXe OLiHUTY edDEKTUBHICTL PO3CUIKN

3a JOMNOMOrot aHaniay KrikabenbHOCTi NMUCTIB, iX BIOKPUTTS, 3a AMHAMIKOH
nignucok/sianucok. KnieHty HagcunawTb NMCTU NPO rpyny TOBapiB, sika Noro
uikaBuna. bpeHa po3pobnsie i roTye cTpaTerito po3cunok, 36upae KOHTakTu
TOLLO. 3a JOMOMOTOK PO3CUITKM KOMMaHisi Haragye npo cebe.

Tun cnoxueada Ne 6: “Target”

KnieHT cBoiMuM navikamu y coujianbHux
MepexXax BUCIOBIOE CBOE MNO3UTMBHE
CTaBrieHHs i 3auikaBneHicTb 4o OpeHay
Ta 1oro ToBapis.

LLlo6u npnBepHyTK yBary Takmx crnoxusadis, bpeHay HeobxiaHo 3aBecTn
aKayHTV B MONYNSAPHMUX MECEeHIpKepax, 3anyyaTv KOpUCcTyBaviB KOHTEHTOM
i TapreToBaHOK peknamoro, CTBOPIOBATK A1 CTOPIHOK Y coLmepexax
BiZMOBIAHWI KOHTEHT i NOLLMPIOBATK MO0 B MEeCeHaXepax, Bignosigatu
Ha NOBIAOMIIEHHS KOPUCTYBaYiB MakCUManbHO LUBUAKO NIiCMS 3BEPHEHHS.
AKLWo € HeoOXigHICTb, TO BUKOPUCTOBYBATU YaT-00T ANs KOMYHiKaLii.

[xepeno: cknadeHo asmopamu Ha OCHO8I 8rracHo20 0ocrioxeHHs ma Oxepern [15—17]

BukopuctanHa npuHumny “BOPS” y poboTi 3 knien-
TamMu JacTb MOXIUBICTb YKPAiHCBKMM puTennepam 3a-

npoBaguTu Taki 3MiHW.

1) 36inbLueHHs 06csAriB Nnpodaxis B odnaiH-Toukax.
Konu knieHTn 3axogaTb 40 MarasuHy, wob 3abpatu 3a-
MOBJIIEHHS, BOHV MOXYTb O3VPHYTUCS HABKOMO Ta nepe-
rMAHYTK iHLWWI TOBapK, a TakoX BOHM MOIMY 3anam’sitatu
LLIOCb, LLIO XOTifM KyNUTW, i BUTPaTUTK BinbLue rpoien y

odnanH-marasuHi.

26

2) 3HWKeHHs BUTPAT Ha gocTaBsky. Konu nokynui 3a-
Bu1paloTb 3aMOBMEHHS Y MarasuHi, TO KOMNaHist eKOHO-
MUWTb Ha BUTpaTax 4OCTaBKM TakK 3BaHOI OCTaHHbOI MUTTi.

3) MokpalleHe ynpaeniHHA 3anacamu. 3a Jono-
moroto BOPS BaxnuBo BnopsiAKyBaTu ynpasniHHA 3a-
nacamu Tta OTpMMyBaTW OHOBIIEHHA 3anaciB y pPexumi
peanbHoro 4Yacy. O6’efHaHHS BiOCTEXEHHS TOBapHUX
3anaciB B |HTepHeTi Ta MarasuHax Aae 3mory BMKOHY-
BaTW 3aMOBIIEHHS Y MarasuHi Yy po3noAins4oMy LEeHTpi
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He3arnexHo Bif TOro, SKUN BapiaHT WBMALWNNA. Lie ymox-
NVBMIOE Kpawuii AOCTYN Ta KOHTponb Hag bGinbLioto
YaCTMHOK TOBAPHMX 3anacis, a TakoX KpaLle ysiBMeHHS
npo Te, AKi ToBapu SOCTYMHI B PEXVMi peanbHOro yacy.

MosepgiHkoBa moaenb Ne 3. MpuHUMN HKYUX LiH
(kmieHT MOPIBHIOE UiHW Ha MapkeTnnencax i npawc-
arperatopax). BenuuesHi manpgaHuvkn, pe 6Gara-
TO iHTepHeT-MarasuHiB MPOMOHYTb CBOI TOBapw,
nparvc-arperaTtopu i MapKeTnnencu KOpUCTYHTbCS Mo-
NyNApHICTIO cepes CNOXUBaYiB, agXe NponoHYTb Be-
NIMKMI aCOPTUMEHT TOBapIB, SKICHWUI KOHTEHT, BiAryku,
MOXIMBICTb BMOMPATN HU3bKY LiHYy Towlo. KopucTysa-
4i MOXYTb BMOMpaTVM ONTUMarbHi LiHOBI MPOMo3uLii.
Ha BigmiHy Big canTy iHTepHeT-marasuHy, MapkeTnienc
Bigirpae ponb nocepegHvka APYroro piBHSA W obmex-
YE MOXMMBOCTI KOMMaHil B OMHiKaHanbHi cTparterii
30yTy. MapkeTnnencu akTyanbHi TiflbkKM B paMkax Mo-
HOKaHanbHOi abo MynbTMKaHanbHOI cTpaterii AucTpu-
Oyuii. 3a gaHumu “Payoneer”, KinbkiCTb BigBigyBaHb
OHMamnH-mapkeTnnencis 3binbwmnace Ha 37%, a came
316 mnpa. y ciyvni 2020 poky o 22 MipA. Y YepsHi [11].

LLlogo npawc-arperatopis, TO X KOpUCTyBadi € no-
TEHUiIMHUMKM KnieHTamK, Wo nepebyBatoTb Ha hiHanb-
HUX eTanax KymniBenbHOi rotoBHOCTI. CnoxuBad 3axo-
OnTb Ha npanc-arperatop, wob Bubpatn, ge BiH byge
3[4iMCHIOBaTM MOKYMKY, BUOUpae ToBap Ta UiHy 1 gani
nepexoauTb i3 pecypcy nparc-arperatopa Ha cawT KOH-
KpeTHOro ToBapy, Ae 34iNCHI0E NOKynKy, Tomy 6peHaam
OOCUTb aKTyanbHO BUCTaBMASATU CBil TOBap Ha TaKuX
Manganymkax. [Ons aHanidy edgekTMBHOCTI BUKOpUC-
TaHHA TakMX arperaTtopiB AOUiNbHO BUKOPUCTOBYBATU
e-commerce “Google Analytics”.

Tak, Ha 3anuTaHHsA aHkeTn «Ak Yacto Bu nopiBHto-
€Te UiHW nepen TUM, AK 30iINCHUTU MOKYI-
Ky?» OinbLlicTb pecnoHAeHTIB Bignosina
«3asxgn» (30,2%) abo «Konu mato vac,
To nopieHto» (39,6%) (puc. 4), wo nia-
TBEpPAMNO akTyarnbHICTb PO3MIiLLEeHHS TO-
BapiB KOMMaHiet0 Ha MapkeTnnencax ta
npanc-arperaropax.

MNoseniHkoBa mogenb Ne 4. MpuHumn
«Mob6inbHuI gogatok». KomnaHii, sika mae
aopatok, HabaraTo neriie po3BuBaTUChH B
OMHiKaHanbHOMy cepefoBuLli. 3a gaHu-
mu “App Annie”, 10 i3 koxHUX 11 XBUMNKH
KOPUCTYBaHHsi  MODBINbHUM  NPUCTPOEM
noan BUTpayarTb Ha MOOBINbHI goaaTtkuy,
a Ha nepernsg BeOGCTOPIHOK Mae Tinb-
kn 9% «mobinbHoro uvacy» [11].
Kopuctysaui BiggaTe nepesary
MOOGINbHUM gogaTkam Todi, Konwu
Ti pobnATb IXHE XUTTA NErwmMm i
3pYYHIWMM, BUPILLYOTE Npobnemy.
3a paHumum “Baymard Institute”, ko-
XEeH MSATUN NOKyneLb Knaae KoLK
yepes3 CKMagHW/goBrvi  npouec
odopmIieHHS 3aMoBneHHs [11].

Ha 3anutaHHsa aHketn «llo 3
nepeniyeHoro, Ha Bawy Aaymky,
Oyoe KopucTyBaTUCs HaWbINbLIMM
NONUTOM Ansi MOKPALLEHHST KOMYHi-
Kauil MiXk npogasLeM i NoKynuem?»

40,6%

e

(40,6%) BmMbpana came BapiaHT «CTBOPEHHS 3PY4HOro
MobinbHOro goaatky» (puc. 5).

MoseniHkoBa mogens Ne 5. [MpuHumn “Push-
NOBIAOMIIEHHS” (KMiEHT poOUTb 3aMOBMEHHS nicns
SMS-poscunku). lMigncaBwnch Ha KOPUCHY PO3CUIIKY
KOMMaHil, KNiEHTU NIATBEPAXYIOTb CTaTyC LiNbOBOiI ay-
avTopii. IM uikaBa iHcbopmaLis npo akuii, cnewjianbHi
npono3uuii, KopucHi obipkn ToBapiB, nmopaan TOLLO.
lMicns 3pobneHoi nokynku abo MNigNMCKM Ha PO3CUIKY
KOMMaHis BigNpaBnsie KNieHTy NOBIZOMMEHHSA 3 iHGOp-
MaLieto Mpo HOBUHKKM (AK npuknag). KnieHt sigkpveae
NUCT | 3axoauTb Ha calT, BUbupae Toeap, ane Tak i He
oopmnsie nokynky, nae. licna uboro marasuH Big-
npasnse oMy MNOBiAOMIIEHHS 3 HaradyBaHHAM Npo 3a-
NVLWIEHUIA KOLUMK, MOKa3ye pekrnamy B couMepexax 3
nepernsaHyTMMu ToBapamu. KnieHT nepexoauTb Ha canT
i ObopMIISiE 3aMOBMEHHS.

Ha 3anutaHHsa aHkeTu «Yn 3axoamnm BU konn-Hebyab
Ha calT MarasvHy, Konm oTpumanu push-noBigoMIIEHHS
npo BurigHy nponosuuito, abo B odnanH-TouKky nicns
SMS-po3scunku npo akuito?» 88,7% pecnoHaeHTiB Aanm
CTBEPAXKYBarbHy BignoBigp.

MoBeaiHkoBa mogenb Ne 6. MpuHuun “Target”. Kni-
€HT CTaBWTb fMariku B couMepexax i ChifKkyeTbcs 3
nigTPUMKO B Mecenmkepi. KnieHTn, aki ctexatb 3a
coumepexamMmy KoMNaHii, OTPMMY0Tb JOCTaTHBLO IHOP-
Mauii NIpo NpPoayKT. BinbLUiCTb TakMX CNOXMBaYiB Biaaae
nepesary CnifikyBaHHIO B MeceHaepax (Ha 3anuTaHHs
aHkeTn «Yepes dkmn kaHan Bam Ham3pyuyHile KOMyHi-
KyBaTu 3 npodaBLeM?» Oinblua YacTMHa PeCrnoHAEHTIB
(52,8%) Binaana nepesary MeceHmkepam). [na HUX ue
MOXIMBICTb OTPUMAaTK LUBMAKY BiAMNOBiAb Ha MUTaHHSA

@ 3axaw

@ Konu maio yac, To nopisHiol0

@ Oyxe pigko

@ Hikonu, oapaay X kynnaw Te, Wo
cnogobanocs

Puc. 4. PesynstaTtn BignoBigen pecnoHAeHTIB Ha 3anuTaHHs
«fk yacTto Bu nopiBHIOETE LiH Nepes TUM, SIK 30iNCHATU MOKYMKY ?»

[Ikeperio: cknadeHo asmopamu 3a pesynibmamamu npoeedeHo020 00CTiOKEHHS

@ CrtBopeHHs BebLIOYpyMy (AoMoBHeHa
peanbHIiCTb, Ae MOXHa NPUMIPATY ofsar

@ CTBOpeHHS 3py4HOro MobinbHOro gogatky
MarasuHy, e MoxHa 6yae nepioguyHo
cnigKyBaTh 3a OHOBMEHHAM acOPTUMEHTY
i aKkUinHUMK NponosuyiaMn
y Byab-SKuii AnNs Bac Yac

@ BigkpuTTs TouoK BUZadi ocnaitH

Puc. 5. PesynstaTu Bignosigen peCnoHOeHTIB Ha 3anuTaHHA
«LWo 3 nepenivyeHoro, Ha Bawwy aymky, byae kopuctyBaTtucs Hanbinbwmm
NOMMTOM 119 NMOKPALLEHHSA KOMYHiKaLii Mk npogasLeM i nokynuem?»

Hanbinblua 4YacTka PECMNOHAOEHTIB [xepeno: cknadeHo asmopamu 3a pesyrb-mamamu npoeedeH020 AOCTIONKEHHS
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HdepxaBa Ta perioHm

npo HasiBHICTb TOBapy, A4OCTaBky Ta onnary. [0TOBHICTb
KOMMaHil onepaTvBHO KOHCYNbTyBaTW Cnoxueada nia-
TBEPAXYE ii KIIEHTOOPIEHTOBAHICTb | Jae 3mory cdop-
MyBaTU NOSSbHICTb. EekTuBHICTL poboTM B couMe-
pexax OLHIOETbCA 3a AO0MNOMOroK OXOMMEHHS MOCTIB,
3BEpPHEHb Y MECEHKEPW, 3POCTaHHA NepeansaTHUKIB
Ta iHWNX NapameTpiB.

BucHoBku. TpaguuinHi (odnariH) marasuHu 6ynu
N 3anuiaTMMyTbCs BaXIMBOK CKMa[oBOK YaCTUHO
iHPPACTPYKTYpPW CMOXKNBYOTO PUHKY, ane y BianoBiab Ha
CTPiMKi 3MiHWM 30BHILUHBOrO CepeaoBuLLa Ta iHHOBaUii
B iHbOpMaLiiHO-KOMYHIKaLiNHIN cdepi y4acHUKN pos-
OpIGHOro PUHKY MOBMWHHI aKTUBI3yBaTUCHA W pO3LUMPIO-
BaTW apceHan MapKeTUHrOBUX iHCTPYMEHTIB B3aemogii
Ta BNAMBY Ha CMNOXWBaYiB. Y 3B’A3KY 3 UMM po3apiOHi
npoAasui, WO MNpPOroHyBaTUMYTb BiAMNOBIAHO OO OCO-
OnNMBOCTEN KOHKPETHMX CErMEHTIB MOKYMLUiB HOBi KOH-
uenTyasnbHi pilleHHS, HamMaral4Mcb PO3LWUMPUTU KaHa-
nn JocTyny o CBOIX TOBapiB Ta NOcnyr, HagaTn SIKiCHO
HOBWIA CepBiC, MaTUMYTb MOXIMBOCTI Ansi HapOLLyBaH-
HS KNMIEHTCBLKOTO Kamnitany, Moro yTpumaHHs 1 3abesne-
YyaTb Ha Ui OCHOBI 6e3nepeyHi KOHKYPEHTHI nepesaru,
MOXXINMBOCTI PO3LUMPEHHS BNacHOI YacTKW PUHKY, B pe-
3ynbrati Yyoro 36inbLartk 4oxoau, NpubyTok, niaBuLLaTh
edeKTMBHICTb (hiHAaHCOBOI, rocnogapcbkoi Ta Mapke-
TUHIOBOI OiANbHOCTI.

3HayHa YacTMHa TeopeTUYHUX, METOAMYHMX Ta
NPaKTUYHUX acnekTiB OinbHOCTI NiQNPUEMCTB B OMHI-
KaHanbHOMY cepefoBULLi eNeKTPOHHOI Toprieni noTpe-
Oye noganbLluoro onpavtoBaHHs. Mpy LbomMy HeobXigHO
CKOHLIEHTPYBaTW yBary Ha po3pobrieHHi KoHLuenTyanb-
HMX OCHOB Ta MOAEnen BUKOPUCTAHHSA OMHiKaHanbHUX
cTpaTerii, MexaHiaMiB B3aeMogii pi3HMX KaHanis, 06-
I'PYHTYBaHHI OMHIiKaHarnbHUX CTPYKTYp opraHisauii npo-
paxy. Kpim TOro, oMHikaHanbHWUI PITENN HEMOXINBUI
6e3 HanarogKeHoI NOriCTUYHOT CUCTEMU, LLIO aKTyanisye
HeobxiagHiCTb po3pobreHHs HOBMX MigxodiB Ao Foric-
TUYHOro 3abesneyeHHs OMHiKaHanbHMUX NPogaxis.
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